
 

       
 

500-710 Dorval Drive 
Oakville, ON L6K 3V7 
Bus: (905) 849-4700  Fax: (905) 849-7626 
Toll Free: (888)298-4404 
Nick.keeler@manulifesecurities.ca  
Timothy.keeler@manulifesecurities.ca 
_____________________________________________________________________________________________________________________ 
MANULIFE SECURITIES INCORPORATED  www.manulifesecurities.ca 
 

 

March 12, 2012 
Spring 2012 Communication Letter 

 

 Contents: Looking Forward 

 Is There Reason for Hope? 

 The More Personal Side 

 Tax and Inflation 

 How Do We Do It? 

 Our Appreciation 

 Looking Forward 
 
 
Welcome to a whole new year, as much as things changed over the last year, much has remained the 
same. In our lifetime we have never seen the unraveling of such a large debt and credit bubble. We are 
in an uncertain world where the outcome remains uncertain and we must attempt to navigate through 
the volatility using research data from our most credible sources. The global markets are still fraught 
with issues that have the potential to slow if not “rattle” the markets. Sovereign debt issues, Greek 
default, prospect of war in the Middle East, possible exit of one or more countries from the euro zone, 
slower growth in China and much higher oil prices just to mention a few. 
 
These are issues similar to what we have faced for many months and they are the same issues that have 
caused the emotional “markets seesaw “of the past, as they will in the future. 
 
Through the turmoil, we have come to see two types of investors: 
 

1. [1] The “Price” investor who reacts to the everyday price fluctuations over which they have no 
control. When prices are up they are euphoric and the next day they are despondent. They have 
little faith in the professional money managers and often will make emotional investment 
moves attempting to time markets while at the same time unwittingly working against the 
money managers of the funds they own. They are inclined to move to the sidelines in a low to 
negative real growth environment just at the wrong time and then wait for the market to turn 
before entering back yet during which time the growth they deserve has occurred before they 
decide to get back in. This is a very stressful and generally unproductive tactic.  

 
 
 



 
       

 

 

 

2.  The “Fundamentalist“investor, generally an optimistic individual by nature who believes 
incredible information that might lead to growth if allowed to stand. These investors are fully 
aware of the daily ups and downs of the market and believe that strong management strategies 
and patience will provide greater opportunity for growth, capital preservation and inflation 
protection. 

 

Is There Reason for Hope? 
 
We believe there is, in spite of our full acknowledgment of the potential volatility causing agents on the 
global stage. 
 
Through several recent volumes of our Communication Letter, we have presented investment themes 
our research indicates hold promise for growth, capital preservation and inflation protection. We 
continue to believe quantitative easing QE [the printing of money] not only by the US, but by other 
nations will continue at a robust rate. The byproduct of Q E is a currency that is diluted, in other words 
has less buying power or requires more of the currency to buy “something”. Imagine you lent someone 
$100 today that would be paid back to you in 10 years time with money that was worth half as much as 
it is today. If you could replace that debt owing to you with something that when paid back to you have 
the potential to be worth much more than what it is worth today, would you be interested? Most would 
say yes and countries around the world who are lenders are taking steps to protect themselves by 
converting their paper debt [US dollars] to hard assets as represented by gold and perhaps even silver. 
Gold and precious metals have long been recognized as investments that will protect against inflation 
and will preserve purchasing power. There are indications that are well substantiated by the increase in 
the price of gold for example that many believe this to be the case. 
 
Since early 2009, we have incorporated precious metals exposure into many portfolios through bullion 
and precious metals funds with a strong focus on this sector and it is our belief, we would be remiss if 
we did not continue to encourage this practice. 
 
Exposure to and participation in this sector is not a “smooth ride “as we experienced in February of this 
year and to some extent in March when the price of gold experienced a sharp drop. These sorts of 
moves have to be expected therefore, we must integrate this sector in the portfolios while at the same 
time addressing tolerance for risk and volatility just as much as we do when integrating bond funds, 
dividend funds and other sectors that at certain times exhibit pronounced volatility. 
 
I'm sure most of us remember 2008 when the so‐called safe, conservative, financial sector and 
housing markets collapsed. Merrill Lynch is no longer around but investors holding gold and silver have 
recovered very well for example. 
 
We continue to like the investment potential in the energy sector as well as agriculture and in spite of 
what might be a slowdown; we feel developing markets like China, India, Brazil, Indonesia etc. They are 
not going to go away and the “fundamentalist investor“can be expected to reap the benefits of growth 
in these areas. 
 

 



 
       

 

 

 

The More Personal Side: 
 
The last year has required me to spend a lot of time away from the business. We lost Gail's mom in 
December, I had a medical issue to deal with in the fall and have been spending a lot of time with my 98‐ 
year‐old dad, 500 miles away in Québec and there have been a few days, Gail and I were riding a 
motorcycle through the southwestern US.  
 
While I might've been away, Tim has had the pleasure of spending more time working with clients I 
previously worked with and the relationships have blossomed as the exchanges have been productive 
and mutually beneficial and will continue to evolve. 
 
Michelle has been spending time with her new daughter and her family and will be returning late this 
summer to resume her duties with us. 
 
Thank you for your support and friendship through these times, we look forward to the future. 
 
Tax and inflation: 
 
Planning to keep more of your income by paying less tax has always been important. Today this has 
become crucial, as we face the subtle and not‐so‐subtle increases in our cost of living.  
 
The government would lead us to believe the annual inflation rate is to be around 2% because CPI is the 
basis for pension adjustments, a laughable situation. Anyone who owns a home, drives a car, rents 
accommodations, travels or eats, knows their costs have certainly increased more than 2% year over 
year. Does this 10% or more sound more realistic? Incomes, for the most part have not increased 
anywhere near that rate, so every effort needs to be made to help offset these increases. 
 
How Do We Do It? 
 
Some strategies are: Control the type of investment income you receive i.e. capital gains and dividend 
income is taxed much more favorably than interest income. 
 

 incorporate corporate class funds into your nonregistered portfolio 

 position your portfolio to provide some growth potential and inflation protection 

 if growth and inflation protection is needed, do not get trapped in low interest deposit                   
accounts that have no potential for after‐tax inflation offset 

 determine the potential of tax exempt insurance products 

 assess the tax benefits of ROC (return of capital) product offerings 

 The income stream from guaranteed income for life products are taxed only at a minimum as 
compared to traditional income products. 

  

  If you would like to determine how you could benefit from any of these products and 
suggestions, please contact us to review your options. 

 
 
 
 



 
       

 

 

 

Our Appreciation: 
 
We would like to welcome our new clients and thank our existing clients who have introduced us to 
friends and colleagues, whom they thought we could work with and help as we have them. The Burly 
Format™ continues to form the platform for individual personal financial plans. 
 
If you are aware of someone who is considering a change from their current institution, we would be 
pleased to do a complete no obligation review for them, all we need is an introduction from you. 
 
Moving forward, we welcome contact from you to review your circumstances and requirements. If your 
portfolio does not include some of the issues referred to in the foregoing, we suggest calling to arrange 
a meeting to allow us to see the most suitable strategies and investments for you. We look forward to 
hearing from you. 
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This publication is solely the work of Nick and Tim Keeler for the private information of their clients. Although the 
authors are Manulife Securities Advisors, they are not financial analysts at Manulife Securities Incorporated 
(“Manulife Securities”). This is not an official publication of Manulife Securities. The views, opinions and 
recommendations are those of the authors alone and they may not necessarily be those of Manulife Securities. This 
publication is not an offer to sell or a solicitation of an offer to buy any securities. This publication is not meant to 
provide legal, accounting or account advice. As each situation is different, you should seek advice based on your 
specific circumstances. Please call to arrange for an appointment. The information contained herein was obtained 
from sources believed to be reliable; however, no representation or warranty, express or implied, is made by the 
writer, Manulife Securities or any other person as to its accuracy, completeness or correctness. 
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